
BEAL ROi^UNCE./ OF THE TXffmM~WOmj\

There probably never was a kucercr
lot of financial jnnk undor one roof
than the Carnegie Trust Company had
in its vaults. Among the so-called
"rata and dogs" was a mortgage of
$270.epo on a church in a Middle West
city. It was one ot the famous Kleranlot. Kleran was ihr man mixed up in
the Catholic University muddle, the
Fidelity Funding Company failure and
many other weird deals.

v Wall Street concern to which theCarnegie own* ! money had reason toknow the Carnegie Company was indeep water, and In pressing for pay-|ment got this)church mortgage amongother bits of collateral; The WallStreet concern was not fooled In "tak¬ing the mortgaee. It wnew It wasgetting a lemon It knew, too, thaithe Carnegie Company had used everymeans within its power to collect on
the mortgage, which was more than
a year overdue, with Its Interest indefaailt.
A church in t'he West, especiallywhen flint church lias lost a good deal

of its congregation, is not much of an
asset. The Wall Street concern had
no particular use for Churches any¬how, so the head of the house turned
the mortgage over to one of its bright
young men, to see if he could not. by
some hook or crook- collert enough on
the mortgage to relieve the Wall
Street concern of the odlnm of havingbeen stung by the Carnegie crowd
The young man's name Is McGill

McGill is mild of voice, mild of man¬
ner, but has a pterty good chin and
n well-defined jaw. Me is a fine stu¬
dent of character and has a clear,
logical mind He packed his suit case
nnd went Wi st to take a look at lit*
church. It was a very fine church, as
churches gr httl thar about let it out

Mr. McGill sonn learned Its story.
A young Polish priest, fervent, en¬
thusiastic, fired by the zeal of reli¬
gious spirit, had conceived the idea
of building one of the finest churches
in the Slate. Ills congregation was
comparetlvely poor, but that did not
dampen his ardor. He Instilled so I
much of his own spirit into his peo- I
pie that many of them turned over |to him all the money they had in the .

world. With this money he wem aj; I
far as he could with the church. Then Ihe had to seek outside help. He got |Fome. and that carried the church
a little further, but the structure was Ionly half finished and he wa* In a

'

maze of difficulties. Pome one sug-
Rested Patrick J, Klcran as a Moses
who could lead him out of this finan¬
cial wilderness.
The young priest and his bishopknew nothing of business, and signedpapers without understanding theirmeaning. They were nearly heart¬broken when they discovered tatetwhat they hnd done. They had to payso much In bonuses, commissions and

a multitude of other charges in thetransactions they were led Into thatthe church was swamped with debtund yet they received hardly enoughmoney to complete the building. There
was one commission alone of $50.onn.The congregation struggled underthe weight of debt for a few years,and then one one the members be¬gan to drop off. Those who had loan¬ed all their money to the church werovery bitter. They saw no chance of re¬payment. Every dollar that came intothe church seined to he going out on

that mortgage.
When the Carnegie company got hold

of this mortgage the church had de¬
faulted on the Interest and was a
year or more In arrears. Meanwhile
the Fransleean order had taken over
the church in the hope of ministering
to the needs of its congregation and
winning hack those who had strayedoff.

Toting Mr. McGill saw there was no
use wasting time around the church
or In the neighborhood of the bishop'shouse. Instead he went to Buffalo,
where Father .John, the head of the
Fransclcan order in' America, resides
Fallier .lohn is a good deal like Mr.
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|McGUl. He iE mil dvoiced, mild man-!I nered.and has a sqliare chin.
Mr. McGill does not believe In circum¬

locution.
"Father," said he, "we have the mort-1

gage on that Polish church. Why don't
you pay? Now 1 think I can show youit will he to your advantage to clear
away the Indebtedness. Let us con-I sider this subject from a business
stan lpolnt. To struggle over thisI property is wasteful. Waste is abhor-| rent In business. As plain huslness menI we can settle this affair to our mutual
satisfaction and profit."
Father John looked at him In amaze-

ment.
i "My son." he said in broken "Eng¬
lish, "I have not the money. I have been
engaged for a long time paying back
those poor people who put all their
savings into the church. I have paid
$90,000 to them. Not one dollar has
been lost by these good people. 1 have'
no more money. I am without experi¬
ence." went on Father John "I came
to America to take charge of the af¬
fairs of my order after a life of seclu¬
sion. All these matters are new to me,
but this mortgage is not just or fair.
At lust that is my view. To me the
poor people who in their faith gave
what they had were the first to be
considered. The men who drew thai
mortgage tood advantage of the en¬
thusiasm of that young priest and ot
the unworldiness of the bishop, is it
not so?"
Young Mr. Mcflill nidges churchmen.

scholars, speculators, all by the human
standard. He acknowledged that the
confidence of the priest and bishop had
been abused by the men they trusted,
hut he explained that this had no bear¬
ing on the validity of the mortgage,
as it had passed into the hands of in-
nocent parlies. The thing to be done
was to arrive at a basis of argument
that, would satisfy and benefli all con¬
cerned.

"Father John." he said, "you need
churches in your business. We don't.
What we ne^d is money. Now. if we
went to the ext-nt of foreclosing this
mortgage there would be a raft of ex¬
penses atttached to the process. There
would be lawyer's fees, court charges,
and a multitude of other outlays that
would mount up Into tens of thousands
of dollars And then.ali we would
have would be a church! Now, I will
tell you what T would like to do. ThU
mortgage Is a year or more overdue.
Suppose 1 make n present to you of the
interest? Instead of hiring a lawyer
and putting money In his pocket, sup¬
pose I give that money.too. to you for
your chinch" Instead of Incurring all
these couri expenses, suppose I give
that money also to you for your church?
Now, with the interest, the lawyer's
fees and the court fees, the whole thing
amounts to about $50.000. Tell me you
will pay this mortgage within a reason¬
able time and the $f.0.000 is yours for
your church."

Father John looked at young Mr.McGill Father John was thinking that
JSO.onn would offset that outrageous
horns the youns priest had been forced
to pay. He was thinking, too, of an¬
other man who had tried to get him
to pay thai mortgage. The other man
had him In the directors' room of the
Carnegie Trust Company and had tried
different, tactics. The other nun
bullyragged and he threatened, argued
and pleaded It made no difference to
him that to Father John that mortgage
was unfair It was a legal paper, and
he wanted what It called for.
Wh<n lie threatened foreclosure

Father John told him mildly but flrm-
lv to proceed. Father John pointed out
the bank would get a fine church as a
result-that It might keep it a yeat
and then Father John probably would
buy it at a bargain price. vFather John nodded his head and said:
McGlU'S eyes and young Mr McGill
looked inlo Father John'? eyes. ThenI Father John noded his head and said:!
"I will pay it. I do not know how
soon, but I will pay It."
A straight hiisiness appeal had won

where threat had failed.
In the god feeling that came be¬

tween Father John and his visitor, fol¬
lowing their agreement. Father John
told a little of his life experiences. Ho
knew nothing about, business until tie

came to America. "'But I am learning."'he aald. It seemed to him from whathe had heard of the affairs of his orderIn this country and of the affairs of
various rhurrhes In various cities thatbishops and pastors were taken ad¬
vantage of frequently. He told of one
experience of his own. He wanted tobuild a church for the Franciscans, butdid not have quite enough money He
went to a hanker and laid his case ba-
fore him. The banker was willing to
make the loan All the details were
arranged. Father John wanted to
make sure regarding all charges he
would have to pay. and they were set
forth clearly.
"Now this is all?" he asked the bank¬

er.

"All." was the reply.
A month or two later, when he soonwould need the first instalment of the

borrowed money, he notified the bank-
er, and the banker's con called U|.onhim promptly The money was ready,the banker's son announced,

"But there Is one little charge that
will have to he paid first," said the
banker's son. And then he explained
that as counsel for the hank his feo
for passing on the loan and examining
Into it was $2.5on it would be neces¬
sary for him to pass upon the work
done on the church and the general
condition of things when each of the
four or five instalments of the loan
was paid, and for each examination he
would charge $2..S0n.

It was in vain Father John explained
that the hanker had assured him all
charges were covered In the sum they
had agreed upon. The young man was
obdurate.
"The fee to rne must be paid." said

he firmly.
"So?" said Father John.
"So." said the young banker.
"I will not pax." said FntKer John

"Oood afternoon." Thereupon the monk
went to the contractors and asked them
to he patient and he would rind money
with which to meet their hills. That
night the good father started for New-
York and the next day was aboard
ship bound for Europe. When he re¬
turned three weeks biter he had enough
money to build his church. He had
borrowed it from friends of his order
in Poland. In Germany and in Austria.
He never took a cent from that bank
and he never will
Young Mr. McOill went back to his

hotel highly pleased. He went to bed
to sleep the sleep of the .lust and the
happy But he awoke in the dead of
night thinking hard of Father John-
Somehow, he reasoned. Father John
ought to pay that money r'ght awayi
Instead of waiting three or six month:;;
or longer. As early In the morning as'
It was decent lor him to do so he was
out again to ste the Fianc.iscan monk.

"Father John." he said, "what is the
use of waiting .'O long about this af¬
fair? Why not pay that mortgage
now?"
The priest looked at him in puzzled^inquiry.
"How could I do it?" he asked. "It

Is impossible."
"Impossible?" pursued McGill "Non¬

sense! Any man who can do what you
did in the case of that banker can
handle a deal like this. Just think a
moment. Isn't there some way you
can ^et the money?"

Father John thought. Then he
smiled.
"My son," said he, "you told me yes¬

terday It was business for you to pay
to ihö church what you took off the
mortgage. You want me now to do
something else that Is very difficult.
Whit do you propose.as a matter of
business?"

"Five thousand dollars," replied Mc-
Gill. coming right to the point.
"Come hark to me late this after¬

noon.'' said the father.
When young Mr, McGIll returned

Father John was-mildly excited.
"I have been the busiest man In

Buffalo to-day," he said. "Since you
left mr this morning I cabled to th6
head of our order in Poland and I
cabled to the Vatican. When I was
sent to this country, what yon call
"securities' were placed in my posses¬
sion, with instructions that they should
not be- used except In an emergtney.
In my cablegrams I explained the situa¬
tion In regard to this mortgage and I
asked permission to use the securities
If they, thought ns I did thut the emer¬
gency had arisen. Here I- have the
answers. This from Poland; this from
the .Vatican. JBacb answer Is favor-

abl» I «hall send the securities to
New York to he sold. Then I shall payto yon the money."
The square-chinned Mr. McGill looked

at the square-chinned Father John.
"Father," said the young man, "you

ought not to he In tht church."
Father John glanced quizzically at

his visitor.
"What do you mean?"
"I mean." said he. "that you ought

to be In Wall Ptreot. We need you
there. For getting money In a hurry
you're a wonder "

When yn-ing McGill returned to New
Yorlj and reported to his boss that he
had' straightened out th mortgage tan¬
gle and thnt Father John was going to
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pay. the boss was skeptical He w»s
n"t skeptical a few davB Inter, when$70,000 came from Father John. Norwhen 117,000 came shortly after It.Father John had made good. So had
young Mr. McGill.

It was perhaps a month after the
receipt of the money that the ponder¬
ous and pompous lawyer who hadhandled Father John for the CarnegieTrust Company called to seey youngMr McGill
"Young man." said he. "1 understand

you got that Franciscan monk to paythat mortgage?"
"Yes," responded McGill.
"Would you mind." continued the

pompous gentleman, crossing one nice¬ly . reased knee over another nicelycreased kn»e. "would you mind tellingme how you m.inaged It?"
"Well," replied young McGill, with annir of mystery. "I only can tell you un¬der promise of the strictest eonrtdenre.only between man and mar,. I donot wish the matter to he discussed atlarge. I have your promise that itwill not be repeated?"
The lawyer leaned toward young Mr-Gill and gave his promt.se not only as

a man, but as a lawyer
"Well." said McGill, "knowing how

you. with your great talents, failed. Tcould do nothing but trust, to the effi¬
cacy of prayer."
The pondTous lawyer gazed hard atmild young Mr. McGill. There was th<!

suspicion of a twinkle In the youngman's eye Then he strode to the doorwith considerable vigor and threw itwide.
"You go to-!V said he. and bang¬

ed the portal after him.
(Copyright, cm. by Richard Spillane.)
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Saves Expensive Trips
IT WAS NECESSARY for the Attorney to

have a personal talk with a client in a distant
city. The journey would seriously interfere

with several important engagements made for
that day.

He used the Long Distance Bell Telephone,had a satisfactory talk with his distant client and
was able to keep all his engagements at home.

The Long Distance Bell Telephone increases
the efficiency of business men who adapt it to their
needs. It can serve you with equal satisfaction
and economy*

By the way, have you a Bell Telephone?

SOUTHERN BELL TELEPHONE £
TELEGRAPH CO. OF VIRGINIA


